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It’s All  
NEw ANd It’s  
All for YOU!
FREE registration  
can be yours!
Save $25 
when you hold and submit 2 Shows March 1–15.

Save $100 
when you hold and submit $2,500  
in commissionable sales March 1–31.

FREE Conference Registration 
A $200 value! when you hold and submit $5,000  
in commissionable sales March 1–31.

Join the fun and take your  
business to new heights  
July 12–15 in Chicago!

Visit Consultant’s Corner  
for complete promotion  
details.

March 2010 Consultant Sales Promotion

Mothers, grandmothers,  
aunts, sisters and friends. 

Everyone has amazing women they 
honor on Mother’s Day. You have 
just the right gift for all of them. 

See page 7 for details. 
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It’s Your New Day!
It’s time to greet the new season. It’s a new day at the Pampered Chef®, jam-packed with so 
many incredible possibilities, you’ll want to get started right away! 

	 •	Our	biggest	catalog	ever!	(28	brand	new	products)	

	 •	Our	fabulous	new	Theme	Show	Mexican in Minutes

	 •	A	new	recruiting	tool	—	an	attention-getting	new	opportunity	brochure	

these powerful tools will springboard you toward your goal, whether it’s one less credit card 
bill,	an	Irresistible	Destinations	vacation	to	Toronto	or	Maui,	a	car	payment	or	recognition	at	
National Conference. 

It’s	all	possible!	So	get	on	the	phone,	put	on	your	logo	gear	and	share	what	you	have	to	offer	
with	everyone	you	can.

I can’t wait to see what you make of your new day!

Heather Lindsay’s

Fabulous Start!
You’ve just had two months with sales over $5,500. How do you do it? 

“I	get	the	products	into	the	guests’	hands	so	they	will	fall	in	love	with	them.	This	gets	
people talking and they do more selling than I do! At one show, a guest said she had seen 
the	Deep	Covered	Baker	at	another	Show,	so	I	asked	what	she	liked	about	it.	She	was	so	
excited	about	the	Baker,	I	sold	five	just	based	on	her	testimonial!

You’ve held one to two Shows a week since you started in September.  
How do you get your bookings?

“At first, I was shy about approaching people while out and about, so I bought a Catalog 
tote. the first time someone approached me about my bag, I booked what became a 
$1,600	Show,	plus	she	became	my	first	recruit!	So	when	I	hear,	‘I	love	Pampered	Chef!’	 
I	say,	‘Then	you	need	to	have	a	Show	so	you	can	get	lots	of	Pampered	Chef	products	 
for free!’”  

What made your first new Consultant decide to join?

“Although she didn’t say ‘yes’ when I first asked, I followed up after her show with a  
thank-you	letter	showing	how	much	she	would	have	earned	as	a	Consultant	for	that	 
show. we talked some more, and she decided to start her own business. Now she’s  
a part of my team!”

“It’s a new day at The 
Pampered Chef®, 
jam-packed with 

so many incredible 
possibilities, you’ll 

want to get started 
right away!” 

“When I hear, ‘I love 
Pampered Chef!’  

I say, ‘Then you need 
to have a Show so 

you can get lots 
of Pampered Chef 
products for free!’”

Team Leader  
Heather Lindsay,  

 North Carolina

Jean Jonas 
senior Vice President, sales
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Jump Start
Book it now! Yes, you can! With all you have to offer March hosts, you 
can add Shows to your calendar in a flash. Follow the golden rule of booking … 
ASK EVERYONE, EVERY TIME.

Spring Sales 
with March Promotions!

March 2010 Guest Special

Note: The March Guest Special is only available through March Cooking Shows, Catalog Shows, Fundraiser Shows and Wedding Showers. The Guest Special does NOT apply to 
individual orders (electronic, mail), online orders or Wedding Registries. To qualify for the March Guest Special, Shows must be held March 1–31 and submitted to the Home Office no 
later than midnight CT on April 15, 2010. To receive one of the bamboo tool sets FREE, you must write the special item number of your selection in the “specials” section of the sales 
receipt. The Guest Special will not automatically ship. You may receive only ONE bamboo tool set with purchase of $60 or more (before tax and shipping). For use and reproduction by 
Pampered Chef® Consultants only.

Your Consultant is:

Bamboo Spoon Set
For earth-friendly cooking and serving! Includes  
a 12" oval spoon and 12" and 10" round spoons.  
Set of three. Dishwasher-safe.  
#GU26

Bamboo Specialty Cooking Set
Perfect for stir-frying, sautéing and serving! Includes 
a small spatula, beveled-edge spatula and beveled-
edge spatula with a well. Set of three. Dishwasher-safe. 
#GU27

As a March guest, you can choose one of 
our most popular bamboo tool sets FREE 
when your purchase totals $60 or more.

These beautiful, natural bamboo products resist 
staining, cracking and warping, and are perfect  
for your nonstick and stainless cookware.

Up!Stir it

A_US JAN 13-16.indd   16 1/12/2010   3:20:02 PM

March 2010 Host Special

Your Consultant is:

Spring is
in the Air!

We invite you to be one of the first hosts to help launch our Spring/Summer 2010 
season with exciting new products!  

Host a Show in March, and you can choose:
• TWO bamboo pieces at 60% OFF when guest sales total $550 or more!
• ONE bamboo piece at 60% OFF when guest sales total $150–$549.99!

Your guests have their own incredible bamboo specials, too.

And as a host, you enjoy:
• FREE products of your choice.
• Half-price and discounted products. 
• 10% discount for a year.
• FREE shipping on your order.

Choose from our most popular natural bamboo pieces.  
They’re stylish, versatile, durable — and earth-friendly!

Note: The Monthly Host Special is available to hosts of March Cooking Shows, Catalog Shows, Fundraiser Shows and Wedding Showers of at least $150 in guest sales (before tax and 
shipping). To qualify for the March Host Special, Shows/orders must be held March 1–31 and submitted to the Home Office no later than midnight CT on April 15, 2010. Hosts with guest 
sales of $550 or more may select up to TWO bamboo pieces at 60% off. Hosts may select only one of each item. Hosts with guest sales of $150 to $549.99 may select ONE bamboo piece 
at 60% off. To select the March Host Special, you must write the special item number(s) in the “specials” section of the sales receipt. The past host from whom the March Show was booked 
(if the past host’s Show was held on or after Sept. 1, 2009) is eligible to receive their choice of ONE bamboo piece at 60% off. They may select from the same items available to the current 
host. For use and reproduction by Pampered Chef® Consultants only.

Revised Feb. 8

Download the March Host and guest Special 
flyers at Consultant’s Corner > Frequently 
Visited Links > Promotions & Programs.

Pick up the phone
•		Call	anyone	who	hasn’t	already	booked	a	March	Show.	They’ll	love	to	see	our	

new products and to learn about our new theme show — Mexican in Minutes.

Share your excitement about the new products and the Host Special 
•  Say: “I know you always want to know about our new products, so I had to call 

you! We’ve just introduced our biggest catalog ever! It includes 28 great new 
products that I know you’ll love.

“And when you host a Show this month you’ll get all our great host benefits plus a 
piece from our gorgeous Bamboo Collection at 60 percent off. I have next Tuesday 
and Saturday open. Would one of those days work for you?”

Explain how easy it is to host a Show soon
•  Say: “When you set up a Show in the next week or so, people already  

know if they can come. Your friends will enjoy getting together for a relaxing  
and fun evening.

“I can help invite your guests, too. I’d be happy to call them or send them 
e-invitations, whichever you prefer.”  

You	can	also	mail	your	hosts	a	printable	invitation	they	can	hand	out	to	friends	
they see in person. 

Help hosts by making reminder calls
•  Words to say: “Hi, this is Joan with The Pampered Chef. I’ll be doing Cathy’s 

Show tomorrow and we’re hoping you’re planning to come. We’re making 
Chipotle	Chili	Cornbread	Bake, one of our delicious recipes from our new 
Theme Show Mexican in Minutes. Can I save you a seat at the Show?”

•		If	guests	are	unable	to	come,	send	catalogs	and/or	your	Personal	Web	Site	
address so they can place an outside order.

For You in March
FRee or Discounted National Conference Registration! 
• Hold and submit two Shows March 1–15, save $25  
• Hold and submit $2,500 commissionable sales March 1–31, save $100 
•  Hold and submit $5,000 commissionable sales March 1–31,  

FRee registration — a $200 value!

See Consultant’s Corner for details.

March Tips & Strategies
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Get ready: 
•  Save the dates. Mark	your	calendar	now	and	set	aside	some	time	on	March	18,	19	or	20	 
to	make	your	Blitz	calls.	

•  Set your goal. decide how much money you’d like to make in April and then figure out how many  
Shows	it	would	take	to	reach	that	goal.	(On	average,	Consultants	earn	about	$100	per	Cooking	Show.*)

•  Update your calendar. Circle the dates you could do shows. 

Get Set: 
•  Make a potential host list. Everyone	could	use	a	fun	get-together	this	

time of year. write down the names of the first 10 people who pop into 
your	head	—	friends,	family,	coworkers,	your	hair	stylist,	and	of	course,	
customers and past hosts. 

•  Review the April Host Special. April is filled with host rewards! Make 
sure	you	have	a	copy	of	the	April	Host	and	Guest	flyers	at	the	ready.

Go:
•  Start dialing:	Call	everyone	on	your	list	sometime	during	March	 
18,	19	or	20.	Set	aside	time	on	one	day,	or	do	a	little	each	day	—	
whatever	works	best	for	you.	

•  Share your results: As soon as you get a “yes” go to Consultant’s 
Corner to register your show. You’ll know immediately if you’re an instant 
winner.	(You	have	until	midnight	CT	March	21	to	register	your	Shows.)

Now, get ready to treat yourself to a full April! 

Indulge with a “Latte on Us” ($5 Starbucks Card) or a  
mouthwatering box of chocolates (1 lb. box from See’s Candies)

Participate in the Treat Yourself Booking Blitz
March 18, 19 & 20  

and you could win a delicious treat!

Hundreds of Instant Winners!
You have a chance to be an instant winner every time you 

register a new APrIL show March 18, 19 & 20!

It’s easy to savor the sweet taste of booking success!

BookIng BLItz

*	Based	on	2009	Cooking	Show	sales	average	of	$450	per	Show.	
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Book April Shows now! Make the April Host and Guest Specials work for you. 
Follow the golden rule of booking … ASK EVERYONE, EVERY TIME.

Sales 

With April Promotions! 

As an April guest, you can receive our  
Cranberry Microfiber Towel FREE  
when your purchase totals $60 or more.

Add a splash of color with  
juicy cranberry! 

Note: The April Guest Special is only available through April Cooking Shows, Catalog Shows, Fundraiser Shows and Wedding Showers. The Guest Special does NOT apply to individual orders  
(electronic, mail), online orders or Wedding Registries. To qualify for the April Guest Special, Shows must be held April 1–30 and submitted to the Home Office no later than midnight CT on  
May 15, 2010. To receive the towel FREE, you must write the special item number of your selection in the “specials” section of the sales receipt. The Guest Special will not automatically ship.  
You may receive only ONE towel with purchase of $60 or more (before tax and shipping). For use and reproduction by Pampered Chef® Consultants only.

April 2010 Guest Special

AJuicy Deal
FOR YOU!

Your Consultant is:

Cranberry Microfiber Towel
Thousands of tiny loops create a super-absorbent, 
nonabrasive surface for wiping up spills, dusting, drying 
dishes and cleaning. #GU30

April guest special.indd   1 1/12/2010   2:46:34 PM

Trifle Bowl
only $15.80! 

#HY52 
NEW Cake Pedestal 

only $15.80! 
 #HY51  

NEW Adjustable Tiered Tower
only $15.80! 

#HY50  

April 2010 Host Special

Live the

High life.

Your Consultant is:

Note: The Monthly Host Special is available to hosts of April Cooking Shows, Catalog Shows, Fundraiser Shows and Wedding Showers of at least $150 in guest sales (before tax and shipping). To qualify 
for the April Host Special, Shows/orders must be held April 1–30 and submitted to the Home Office no later than midnight CT on May 15, 2010 (mail order deadlines apply). To select the April Host 
Special, you must write the special item number in the “specials” section of the sales receipt. To receive the bonus product, hosts of April Cooking Shows, Catalog Shows and Wedding Showers with guest 
sales of $550 or more must write the special item number of the FREE product in the “specials” section of the sales receipt. The bonus product will not automatically ship. Hosts may receive ONE bonus 
product with guest sales of $550 or more. The past host from whom the April Show was booked (if the past host’s Show was held on or after Oct. 1, 2009) is eligible to receive their choice of ONE item at 
60% off. For use and reproduction by Pampered Chef® Consultants only.

As a host, you enjoy:
• FREE products of your choice.
• Half-price and discounted products.
• 10% discount for a year.
• FREE shipping on your order.

PLUS, when guest sales total $550 or more,  
you can also choose ONE set FREE!
•  White Windowpane Placemats, White Windowpane  

Napkins & Square Napkin Rings #HY56

•  Cranberry Windowpane Placemats, Cranberry  
Windowpane Napkins & Square Napkin Rings #HY57

Host a Show in April and take 

your entertaining to new heights. 

You can choose ONE of these 

pieces at 60% OFF!

At	April	Shows,	you’ll	have	so	much	to	offer!	April	hosts	can	choose	from	three	
exciting	entertaining	pieces,	just	in	time	for	spring	holidays	and	events.

During your Show:
•		Words to say: “Spring is full of celebrations — Mother’s Day, Father’s Day, 

graduations, showers, weddings. And The Pampered Chef® is here to help 
make your event a standout! When you have a Show in April, you can get the 
new Adjustable Tiered Tower, the new Cake Pedestal or our classic Trifle Bowl 
for 60 percent off. They each retail for $39.50, but you can choose one for less 
than $16!”

•		“With our Mother’s Day Special, your guests will have a wonderful opportunity 
that’s available in April only — the chance to buy our Trifle Bowl for more than 
$10 off! It makes a beautiful gift for Mother’s Day, showers and weddings.”  
(See page 9 for more on promoting the Mother’s Day Special.)

At checkout: 
•		Words to say: “If you’re entertaining or need a great gift to give, April is a 

fantastic month to have a Show because of the Host Special. I have April ___ 
and ___ open. Is one of those better for you?”

ServeUp

Download the april Host and guest Special 
flyers at Consultant’s Corner > Frequently 
Visited Links > Promotions & Programs.

On the phone:
•  Words to say: “I was thinking about you because of all the spring events 

coming up ... Mother’s Day, Father’s Day, graduations, showers, weddings.  
If you’re entertaining this spring, or buying gifts for any of those occasions, 
you’ll want to host a Show in April. You can get our new Adjustable Tiered 
Tower, new Cake Pedestal or our classic Trifle Bowl for less than $16 each.  
My next open dates are April __ and __. Can I reserve one for you?”

Guest Special Labels for Your Invitations
Go to Consultant’s Corner > frequently Visited links > Promotions & Programs 
and print the labels template for April Guest specials. Place the labels on 
invitations	to	build	Show	attendance.	

  for more great ideas on using host and Guest specials, listen to 
Jane Miller, director of recognition and Promotions, at Consultant’s  
Corner > Promotions & Programs > let’s talk Promotions.

To learn about our fabulous April 
Consultant Sales Promotion, see page 10! 

April Tips & Strategies
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Carpools. Soccer games. Bedtime 

stories. Moms are always there.  

Do something special this year.  

Give a personalized Mother’s Day  

gift to all the moms in your life!

Mother’s Day  
Special

Only $29!
April 1–30

Mother’s day 2010 Special

Additional products  
sold separately.

Trifle Bowl #GU31
Orders must be received by April 30  
to guarantee delivery by May 8.



Note: The Mother’s Day Special is available for customer purchase through April Cooking Shows, Catalog Shows, Fundraiser Shows, Wedding Showers, individual orders (electronic, mail), 
online orders and Wedding Registries. To qualify for the Mother’s Day Special, Shows must be held April 1–30 and submitted to the Home Office no later than midnight CT on May 15, 2010. 
To purchase the Mother’s Day Special, you must write the special item number in the “specials” section of the sales receipt. Shows/orders must be received by midnight CT on April 30 to 
guarantee delivery by May 8, 2010. For use and reproduction by Pampered Chef® Consultants only.

Trifle Bowl

Only $29! 

#GU31 

Additional products sold separately.

Mother’s day 2010 Special

Your Consultant is:

 Your mom  Your mother-in-law  Your sister  
 Your grandmother  Your aunt 

This year, make Mother’s Day special — for all  
the moms in your life!
Personalize each bowl to make it special for every mom!

•  Loves flowers?	Arrange	fresh	flowers	with	decorative	stones.

•  Has a sweet tooth?	Layer	her	favorite	candies.

•  Adores cooking? Combine Pampered Chef® products to create a theme,  
such as sweet treats or healthy eating.

•  Loves to decorate? Place a candle on the detachable base in the center  
of the bowl and surround it with colorful ornaments, small fruits or shells.

don’t forget the bow…and, of course, a Mother’s day hug!
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With the Mother’s Day Special

April Sales 
WillBlossom

Explain to potential hosts how the special  
can benefit them.
•		Book	April	Shows	using	the	special	Customer	 

Connection E-mail.

•		Call	potential	hosts	and	say:	“April is a great month to host 
a Show! In addition to seeing our wonderful new products, 
guests can save more than $10 on our Trifle Bowl. With gifts 
for Mother’s Day, birthdays, showers and weddings coming 
up, everyone will want to add this to her order. That means 
you’ll get more free products!”

Mention the special during host coaching and 
reminder calls.
•		Encourage	hosts	to	tell	their	guests	about	the	Mother’s	Day	

special, especially if they’re placing outside orders. 

•		Offer	to	make	reminder	calls	the	day	before	the	Show.	
say to guests: “I hope you’re planning to come to Linda’s 
Pampered Chef Show tomorrow. We have great new 
products that you’ll love and we also have a very special 
offer for guests. Our Trifle Bowl is more than $10 off. It makes 
a great gift if you’re looking for something special for an 
upcoming birthday, shower, wedding or Mother’s Day.”

Promote the special as a gift idea during  
your Show.
•		Make	the	Strawberry-Coconut Tres Leches Trifle or another 
Trifle	Bowl	recipe.

•		Display	the	Mother’s	Day	Special	flyer	and	the	Trifle	Bowl.

•		Say:	“I know you’ll see lots of things you’ll want for yourself 
tonight. And with Mother’s Day coming up, I can make your 
shopping easy, because our elegant Trifle Bowl is more than 
$10 off this month. Fill it with your mom’s favorite candy, or 
some fresh cut flowers, tie a bow around it and you have a 
gift any mother would love to receive!”

At checkout, you could say: “Would you like to add a Trifle 
Bowl — or more than one — to your order? It’s such a great 
price, and you’ll be glad to have it on hand when a gift-giving 
occasion comes up.”

For more ideas on booking and selling at 
April Shows, see page 6!

Our Trifle Bowl is $29 in April — $10.50 off! You can use this special 
to increase your sales at every April Show. 



Note: To earn the Help Whip Cancer® apron, qualified Cooking Shows, Catalog 
Shows, Fundraiser Shows and Wedding Showers must be held April 1–15, 
and submitted no later than midnight CT on April 15, 2010. Aprons will ship  
as earned. For use and reproduction by Pampered Chef® Consultants only.

Free!
Receive	our	Help Whip Cancer® 
apron frEE when you hold and 
submit 2 Shows April 1–15.

Hosts	always	ask	if	they	can	have	
help whip Cancer® aprons, too.  
Now	May	hosts	will	receive	it	with	
Shows	of	$550	or	more!	

 
Exclusive Design! 
Paisley	is	hot	this	spring	—	and	our	
pink apron is right on trend! wear it 
at your shows as a full or half apron; 
adjustable straps make it a perfect fit.

Get yours 
  first — 
and for 

Pictured L to R: Penney Parkes, David Meenan and Christina Cunningham

April 2010 Consultant Sales Promotion



Note: The Monthly Host Special is available to hosts of May Cooking Shows, Catalog Shows, Fundraiser Shows and Wedding Showers of at least $150 in guest sales (before tax and 
shipping). To qualify for the May Host Special, Shows/orders must be held May 1–31 and submitted to the Home Office no later than midnight CT on June 15, 2010. To receive the Help  
Whip Cancer® apron, hosts of May Cooking Shows, Catalog Shows and Wedding Showers with guest sales of $550 or more must write the special item number of the FREE apron in  
the specials section of the sales receipt. The apron will not automatically ship. Hosts may receive ONE apron with guest sales of $550 or more. The American Cancer Society® receives  
$1 for each Help Whip Cancer® product purchased May 1–31.

The past host from whom the May Show was booked (if the past host’s Show was held on or after Nov. 1, 2009) is eligible to receive their choice of ONE item at 60% off. They may select 
from the same items available to the current host. 

For use and reproduction by Pampered Chef® Consultants only.

Family-Size  
Quick-Stir® Pitcher 

Only $9!
#hY63 

Ice Bucket &  
Scoop Set

Only $13.60!
 #hY62 

May 2010 Host SpecialYour mother, your sister, your friend… 

Do it for them. Do it for you!

Yours FREE!  
when your guest sales total 
$550 or more, you	receive	
our Help Whip Cancer® 
apron FREE! #HY64 

Your Consultant is:

FREE 
with $550  

in guest 

sales!

Save 
60%!

Pink & White Dots Martini glasses

Set of eight  
Only $35.60!

#hY60 

Set of four 
Only $17.80!

#hY61

host a May Cooking show, and you’ll help fight breast cancer. 
You can also choose one of these products at 60% off! 

What’s Help Whip Cancer®? 
we join forces with the American Cancer society®  

to raise funds for breast cancer awareness and  
early detection programs. we contribute: 
•  $1 for the host product that you purchase.

•  $1 for each Help Whip Cancer® product  
that your guests purchase.

As a host, you enjoy:
• frEE products of your choice.
• half-price and discounted products.
• 10% discount for a year.
• frEE shipping on your order.



May 2010 Guest Special

Your Consultant is:

Do it for them. 
Do it for you!

Note: The May Guest Special is only available through May Cooking Shows, Catalog Shows, Fundraiser Shows, Wedding Showers, individual orders (electronic, mail), online orders and Wedding 
Registries. To qualify for the May Guest Special, Shows/orders must be held May 1–31 and submitted to the Home Office no later than midnight CT on June 15, 2010. To purchase this special, you 
must write the special item numbers in the “specials” section of the sales receipt. There is no limit to the number of Guest Special products that you can purchase. The American Cancer Society® 
receives $1 for each Help Whip Cancer® product you purchase May 1–31. The bonus FREE Help Whip Cancer® Reusable Shopping Bags are only available through May Cooking Shows, Catalog 
Shows, Fundraiser Shows and Wedding Showers. They do NOT apply to individual orders (electronic, mail), online orders or Wedding Registries. To qualify for the shopping bags, Shows must be 
held May 1–31 and submitted to the Home Office no later than midnight CT on June 15, 2010. To receive the shopping bags FREE, you must write the special item number in the “specials” section 
of the sales receipt. The shopping bags will not automatically ship. Limit ONE set of two shopping bags with purchase of $60 or more (before tax and shipping). The American Cancer Society® also 
receives $1 for the bonus shopping bags you receive May 1–31. For use and reproduction by Pampered Chef® Consultants only.

Pink & White Dots  
Martini glasses  

(set of four)
Only $44.50!  

#GU45

Pink & White Twixit! 
Clip Combo Pack

Only $5.50!  
#GU48

Pink Color Coated  
Tomato Knife  

Only $15!  
#GU46

Your	mother,	your	sister,	your	friend	—	we’ve	all	been	
touched by breast cancer. As a May guest, you can 
help fight breast cancer through help whip Cancer®.

What’s Help Whip Cancer®? 
In May, we join forces with the American Cancer society® to raise  
funds for breast cancer awareness and early detection programs.  
For each Help Whip Cancer® product that you purchase,  
we contribute $1 to the American Cancer Society®!

Yours FREE!  
When your purchase  
totals $60 or more,  
you receive a set of  
two bags FREE! #GU50 

Sweet Honey  
Vanilla Sprinkle 

Only $6.50!  
#GU47

FREE 
with $60 

purchase!

Help Whip Cancer® 
Reusable Shopping  

Bags (set of two)  
Only $4.50! #GU49

Plus, we’ll contribute $1 to the american Cancer Society®!
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It	can	be	so	easy	to	book	May	Shows!	Hosts	love	the	idea	of	
having	fun	with	their	friends	and	supporting	the	fight	against	
breast cancer at the same time. 

During your Show:
•		Display	the	Help	Whip	Cancer® poster that’s included in the 

March Consultant News at all your March and April shows. 
write your open May show dates on the charms that appear 
around the Martini Glasses. 

•  Words to say: “If you or anyone in your life has been affected 
by breast cancer, think about hosting a Help Whip Cancer® 
Fundraiser Show in May. A donation of $1 will be made to the 
American Cancer Society® for each limited-edition pink product 
purchased at your Show. You can raise even more in donations 
if you have a Help Whip Cancer® Fundraiser Show.” 

•  “I’ve marked the dates I have available for Help Whip Cancer® 
Shows on this poster. If you’d like to host a Show, just write 
your name under the date that works for you.” 

At checkout:
•  Words to say: “People will want to come to a May Show to 

support this worthy cause. You can have a Cooking Show 
where you get free and discounted products, or a Help Whip 
Cancer® Fundraiser Show where you donate all your host 
benefits to the American Cancer Society®. Should we look at 
my poster to find a date I can save for you?”

On the phone: 
•  Words to say: “I’m so proud of our Help Whip Cancer® 

campaign. I’m hoping you’ll host a Show to help support the 
cause. Would a Saturday Show work well for you again this 
year? I have Saturday, May ___ and ___ open, and I wanted to 
offer these dates to you before anyone else.”

Book May Shows now! Talk about the May Host and Guest 
Specials and the opportunity to Help Whip Cancer®. Follow the 
golden rule of booking … ASK EVERYONE, EVERY TIME.

Help

Cancer®Whip
with May 
Promotions! 

Help Whip Cancer®  
Resource Central
You’ll	find	everything	you	need	for	
a successful help whip Cancer® 
month on Consultant’s Corner. 

•		Order	product	samples

•		Help	Whip	Cancer® fundraiser 
show flyer

•		Access	marketing	support	
materials

•		See	how	you	can	be	recognized	
for your help whip Cancer® 
fundraising 

May Tips & Strategies

  More on Consultant’s Corner

Go to Promotions & Programs for:

•		May	Guest	Special	label	templates	
for	your	guest	invitations.	

•		More	May	tips	and	strategies	 
from Jane Miller, director of 
recognition and Promotions  
(Let’s	Talk	Promotions).
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Elite seller Sue Hatcher starts every phone conversation by asking about the 
customer. This personal touch really works! Sue averages 12 Shows a month.

Celebrate Your Hosts

Director Sue Hatcher, 
West Virginia

Team Leader  
Jennifer Strickland, 

North Carolina

Jennifer Strickland had booked a full early-January schedule to earn as many 
triple Irresistible Destination points as possible. When two hosts cancelled, 
Jennifer found an immediate solution with a Host Appreciation Show. 

It’s Personal

“I keep a file folder on each of my customers 
with information like her husband’s name, 
how many children she has and what type of 
work she does. I learn these things through 
conversations	at	Shows	and	use	them	when	 
I make calls.

“for example: I might jot down that a customer 
recently started a new job. I make sure to ask her 
about	it	when	I	call.	Then	I	tell	her	that	having	a	
show is a great way to get together with her new 
coworkers and those from her last job!

“I also keep my customers’ wish lists in their 
folder. when something they want is on host 
special, I call to let them know. 

“I’ve	developed	such	a	close	relationship	with	
my customers that, if I just pick up the phone 
and call them, they’ll book a show or order 
something. I have a lot of repeat customers 
because I take the time to learn something 
about each one of them.” 

You can also keep your customer  
information in Contact Management in 
PamperedPartner® Plus.

Sue’s calling her customers about the great 
March Host Special. Hosts can purchase 
pieces from our beautiful Bamboo Collection 
for 60% off! See page 4 for more details. 

“I used PamperedPartner® Plus to generate a list 
of	all	my	2009	hosts.	I	then	printed	the	mailing	
labels	and	sent	invitations.	It	was	so	easy!	The	
invitation	said:

‘thanks to you, I’m taking my family to walt 
disney world® resort.’ I explained that I’d be 
drawing for the host rewards, and they’d get a 
ticket for an rsVP, bringing a friend, placing an 
order, booking a show or joining the Pampered 
Chef®. then I followed up with a phone call.

“I	sent	out	40	invitations	and	14	guests	
attended. By hosting a Show, I earned triple 
bonus points and got three more bookings. 
I’m well on my way to Maui!”

April hosts can choose from the new 
Adjustable Tiered Tower, the new Cake 
Pedestal or the classic Trifle Bowl at 60% off! 
See page 6 for more tips on how to use this 
Special to book Shows in April. 

321 SucceSS Plan 
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Pop the 
Question
Melissa Wolford was never shy about sharing the opportunity with 
everyone, but she wasn’t sure what to do next. Then she decided to ask 
one simple question that transformed her business. She signed 12 new 
Consultants in 2009! 

“After the initial contact with a prospect, I wasn’t 
sure what to do next. what should I say the next 
time I talked to her that would get her to sign?  
then I started asking what my team now calls 
‘the Melissa Question’ during that first contact.

 “At the end of the first conversation, I ask, 
‘What’s stopping you from starting your  
own business today?’ 

“the answer normally is, ‘Nothing.’ that’s when 
I say, ‘so, let’s sign your Consultant Agreement 
right now.’ And they usually do! 

“If the answer is ‘no’, then I say, ‘that’s okay. 
You’ll be a great host for me. And if you change 
your	mind,	I’d	love	to	have	you	on	my	team.’

“Recruiting is an important part of the 
business. It grows your team and increases 
your income. It’s a win-win! There are always 
rewards for the recruit and the recruiter, too!”

director Melissa wolford, 
North Carolina

3 ContaCts a day 
2 shows a week 
1 ReCRuit a month

$
$
$$
$ $

$$$
$$

$

$
$
$$
$ $

$$$
$$

$

$
$
$$
$ $

$$$
$$

$

The 3-2-1 Success Plan works! Each step gets you to the 
next one — 3 contacts a day leads to 2 Shows a week where 
you meet people who want our great opportunity and you find 
your 1 recruit a month. If you’re looking for a major boost in your 
income, use the Success Plan every day. You’ll be amazed by 
how your business will grow!

—	Amy	Neal,	Sales	Manager
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“I am an architect by trade and the economy really hit my business hard. I was  
sick thinking about paying my bills. the Pampered Chef® has been a great way  
to	make	extra	money.	In	fact,	I	sold	$14,000	in	my	first	two	months.	I	never	 
would	have	thought	it	would	be	such	fun	making	additional	money.”		 

—Michelle	Marriott,	Senior	Consultant,	Utah

BIG
New Consultants Get 

REwaRDS
everY MoNTh

Now	is	a	great	time	to	recruit!	With	a	low	investment	and	
unlimited potential, new Consultants can earn big rewards!

For only $155, new 
Consultants receive 
more than $435 in 
products!

Plus, they receive 
plenty of business 
supplies to get 
started! 

When new Consultants reach 
$1,250 in sales in their first 30 
days (about 3 Shows)*, they’ll 
receive even more:

•  More than $250 in sales 
commissions!

•  100 Pampered Chef® dollars!

* Based on 2009 Cooking Show average of  
$450 per Show.

Fun Math: 

$155 investment 
+ 30 days 

= $775 in 
commissions 
and products!
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Put these tools to work 
and make a difference in 
someone’s life today!
•  Brand New! Eye-catching Opportunity Brochure. 

this colorful, fun brochure is sure to get a 
conversation	started.	Attach	a	label	with	your	
contact information and drop off a few at the kids’ 
school,	doctor’s	office,	nail	salon	—	anywhere	
people	gather!	(Just	$1.50	for	20.	Item	#KA73)

•  The Opportunity Line. when potential recruits 
want more information, recommend they call the 
Opportunity	Line	at	630-261-3537.	The	Opportunity	
Line	is	available	in	both	English	and	Spanish.	

•		Kit Credit Coupon. hosts are your best recruiting 
leads. offer each host the opportunity along with the 
Kit	Credit	Coupon.	They	can	save	$20	or	$40	on	the	
New	Consultant	Kit	and	start	their	own	businesses	
for	as	little	as	$115!

CreATe 
 an amazing life!

Try 
      our best product: 

start a pampered chef® business.
Discover for yourself the fun and rewards  
of being a Pampered Chef® Consultant!
•  Make money for family vacations, college tuition, a new car  

or paying off debt.

•	 	Choose your own schedule and enjoy flexibility and freedom.

•	  Work for yourself and be your own boss.

•	 	Earn generous rewards, like products at fantastic discounts,  
FREE travel and jewelry.

•	 	Amaze and impress family and friends as you learn to create 
meals that leave them asking for more.

the pampered chef®  
business opportunity!
Our New Consultant Kit contains  
everything you need to start  
your business:
•	 	A large selection of our best-selling 

products for your guests to see in action and 
try during your hands-on Cooking Shows

•	 	Fun, engaging and comprehensive training, 
so you’ll quickly learn everything you need to 
be successful

•	 	Professional business supplies  
to help you build your business

Now is the perfect time to become  
a Pampered Chef® Consultant!

$155 investment + 30 days = over $775 in commissions and products!
See back cover for details.

Contents of kit  
are subject  
to change  
without notice.

      
all of this  

is in your kit! 

Only $155!

Visit pamperedchef.com to hear our Consultants share  
why they love The Pampered Chef®... and why you will, too.

2CKA73-032010 US be amazing opportunity brochure_HO.indd   2 2/2/2010   4:44:19 PM

AmAzing
things will happen!

Take charge. take action.

Join us 
Today 

Call The Pampered Chef® Opportunity Line to hear why  
NOW is an AMAZING time to join! (630) 261-3537

As a proud member of the Direct Selling Association, we adhere to and practice the DSA code of ethics.

© 2010 The Pampered Chef used under license.         KA73-03/10

Start your business for only $155!  
You’ll receive a New Consultant Kit with:

•  More than $435 in products!
•  $135 in business supplies! 

Reach $1,250 in sales in your first 30 days,  
and you’ll receive:

•  Over $250 in commissions on your sales!* 
• 100 Pampered Chef® dollars for products and business supplies!

The average New Consultant achieves $1,250 in sales in just 3 Cooking Shows.

and earn rewards right away!

* Based on 2009 Cooking Show sales average of $450 per Show.

CONTACT ME TODAY!
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Recruiters Get BIG  
Rewards,Too!
•  Receive generous recruiting bonuses

•  Earn additional income in overrides — 
on your own sales and the sales  
of your Consultants. 

$30
$60

$35 $50$40

$25$55

(front)

(back)



18

Booking
The back cover ad: 
As you go through the catalog at a show, you can say: “I’d love to 
help your friends make a great dinner like this in 30 minutes or less. 
My next available dates are ___ and ___.”

When	you’re	out	and	about	—	perhaps	at	a	restaurant	or	waiting	
for	a	doctor	appointment	—	lay	the	catalog	face	down.	The	ad	will	
pique the interest of people who see it.

Host Favorites:  
You might say: “If you’d like to know the most  
popular items that our hosts choose for free or  
half-price, just look for the ‘Host Favorites’ 
throughout the catalog. Most of my hosts 
earn at least $90 in free products, and I’d  
love to help you get that, too!” 

The new spring 

catalog is packed 

with features that will 

help you sell, book 

and recruit like never 

before. Use these 

simple tips to put this 

powerful tool to work 

for you.

Host favorite

i. 12" Covered skillet
The extra-large surface  
is ideal when cooking for  
your family or entertaining. 
#2885 $215.00 

J. stainless Cleaner
Make stainless cookware look 
like new by gently removing heat 
stains and discoloration. Great 
for Simple Additions® pieces and 
sheet pans, too. 12 oz.
#2889 $9.75

G. 10" sauté Pan
Sear and deglaze to make savory  
pan sauces.
#2887 $110.00 

H. 10" Covered skillet
This essential sears, sautés, fries  
and deglazes. Includes lid.
#2890 $150.00 

f. 8" sauté Pan
Superior heat conductivity and even heat 
distribution for perfect browning and sautéing.
#2879 $54.00 

See why professional chefs  
choose stainless cookware!
•  Tri-Ply Clad, a thick aluminum core between an interior layer of  

18/10 stainless steel and an exterior layer of 18/0, for durability  
and faster, more even heating

•  Stainless satin interior for easy release and cleanup
•  Magnetic 18/0 stainless polished exterior for durability,  

beauty and safe use on gas, electric and induction cook tops
•  Extra-long stainless handles with thumb rest for cool, comfortable grip
•  Flared rims and low-dome tempered glass lids
•   Pans oven- and broiler-safe to 500°F; lids heat-resistant to 400°F
•  Hanging loop on handle for convenient storage
•  Dishwasher-safe
• LIFETIME GUARANTEE

Convenient measure  
marks on select pieces let 
you measure ingredients, 
right in the cookware!

C. 1.5-qt. Covered saucepan
An everyday essential, perfect for heating 
sauces and warming milk.
#5368 $84.00 

D. 3-qt. Covered saucepan
Generously sized for preparing soup and 
fresh vegetables!
#2893 $140.00 

e. 8-qt. Covered stockpot
Make grandma’s secret sauce recipe,  
homemade soups, stocks and more!
#2894 $215.00 

Host favorite  hosts often choose this product for free or half-price. you can, too! ask me how.

TRY  
ME!

Open Stock
Add to your Stainless Cookware Collection  
with our open stock selections.

      21

Cookware
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Less work. More flavor.

Spring/Summer 2010

1_KA04_US_SS10 .indd   1 12/9/2009   12:09:32 PM

We Guarantee Your SatiSfaction 
if a product arrives damaged or does not perform  
according to printed directions, please contact us for 
replacement, exchange or refund up to one full year  
from the date of purchase. for a complete statement  
of our guarantee and for contact information, see the 
back of your sales receipt. 

for questions about the lifetime guarantee, please call 
(800) 808-5395.

as a proud member of the Direct 
Selling association, we adhere to  
and practice the DSa code of ethics.

Prices effective March 1, 2010, through aug. 31, 2010, 
and may be changed or corrected without prior notice.

www.pamperedchef.com ©
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Please recycle  
this catalog.

Around 
$2 per  
serving!

Ask me how! Bacon, Linguini & Tomato Toss from  
The Pampered Chef® Season’s Best™ Recipe Collection

Learn fabulous recipes, 
ready in 30 minutes or Less!

64_KA04_US_SS10.indd   64 12/7/2009   1:51:34 PM

  The Hardest-Working  
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cREATE AN AMAZING LIFE.

In 2010, The Pampered Chef® is celebrating  
30 years of helping people just like you create 
a life they love by building their own successful 
businesses. Amazing — there’s no better 
way to describe our products and Consultant 
opportunity!

Discover for yourself how fun and rewarding 
being a Pampered Chef® Consultant can be. 

•	 	Earn a great income for family vacations, 
college tuition, a new car or to pay off debt.

•	 	Choose your own schedule and enjoy 
flexibility and freedom.

•	 	Work for yourself and be your own boss.
•	 	Earn generous rewards, like products at 

fantastic discounts, free travel and jewelry.
•	 	Amaze and impress family and friends by 

learning how to create meals that will leave 
them asking for more.

As a Consultant, you’ll share our innovative 
kitchen tools and delicious, budget-friendly 
recipes that hosts and guests can easily recreate 
for their families. Bringing families together 
and enhancing the quality of their lives is our 
guiding vision. 

Now is the perfect time to become a  
Pampered Chef® Consultant!

Earn the income  
you desire.

Pictured here are our National Executive 
Directors. They came from all walks of life, 
but had one thing in common: They wanted 
to take charge of their futures. They did  
that with their businesses, and rose to the  
top of our sales organization.

From left, back row  
Nancy Jo Ryan, Robin Shilling, Chris Manion, 
Darla Oelmann, Diane Engle, Susan Kaufmann, 
Sherri Carr, Carol Radu, Shan Eisler 
Front row  
Becky Ishee, Patti Mocerino, Randy Weiss, 
Stacy Pressman, Barbara Duke, Beth Jacobs, 
Patsy McGovern

62    www.pamperedchef.com 

Opportunity
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start a pampered chef® business.

Try our best product —  
The Pampered Chef® 
business opportunity!
Our New Consultant Kit contains everything  
you need to start your business:
•  A large selection of our best-selling products  

for your guests to see in action and try during 
your hands-on Cooking Shows

•  Fun, engaging and comprehensive training,  
so you’ll quickly learn everything you need  
to be successful

•  Professional business supplies to help you  
share your business

You’ll receive all of this for an investment of  
only $155! Most Consultants earn this amount or 
more in commission from their first two Shows.*

Ask your Consultant how you can start your own 
business today!

“The Pampered Chef® brand is widely recognized 
for its excellent product line. But the best product 
that we have to offer is our business opportunity!

“I love giving people options. Whether you need a 
little income or a new career, The Pampered Chef® 
is your answer!

“People need this opportunity now more than ever. 
Being your own boss gives you control over your 
schedule and your income. The Pampered Chef® 
continues to thrive and succeed in this economy, 
because of what we have to offer: a great product 
line, a fantastic host program and a fun Cooking 
Show that no one wants to miss. Join the fun — 
you may just find a new career!”

Nancy Jo Ryan
National Executive Director, Illinois

circle of honor achiever

Contents of kit are subject  
to change without notice.

New  
Consultant Kit 

Only $155!

*Based on 2008 Cooking Show sales average of more than $450 per Show.       63

Opportunity
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Sold separately.

L. outdoor Party sticks
Place them in the ground to keep bottles, glasses, cans 
and candles from tipping. Includes one bottle holder 
and six glass holders. Colored tabs cover coil ends 
and identify drinks. Bottle holder, 10½" long, 41/3" 
diameter; glass holder, 12" long, 3" diameter.
#2828 $39.00 

Host favorite

new Quick-stir® Pitchers
Newly designed for hot and cold beverages! Make iced or hot 
tea or coffee, or mix juice, powdered drinks and baby formula 
with a few tugs of the plungers. Ergonomic handles give you 
added leverage and comfort. The fresh dots pattern coordinates 
with our Ice Bucket & Shaker Set. Dishwasher-safe. 

a. outdoor Caddy 
Conveniently carry up to 12 plates, utensils and  
napkins to picnics. Its expandable design 
accommodates various plate sizes. Stain-resistant.
#2831 $16.50 

outdoor Party Plates & Utensils 
Sturdy, reusable plastic plates and utensils in sea  
green, aquamarine and turquoise. Built-in cup  
holders help you carry the 10" plate and a drink  
in one hand. Fork, knife and spoon combos snap 
together, so they’re always handy. Stain-resistant.  
Sold separately in sets of six. Dishwasher-safe. 
B. outdoor Party Plates  
#2823 $9.50

C. outdoor Utensil set     
#2827 $12.50

H. outdoor tumblers 
Our exclusive space-saving design lets you stack 
them for easy storage! Stain-resistant. Set of six.  
19 oz. Dishwasher-safe.
#2826 $21.50 

Collapsible serving Bowls 
Pop them open to serve, collapse them to take up less cabinet 
space. When collapsed, they also create a well for chips and 
dip. A nonskid ring keeps these generous-size bowls steady. 
Lids included. Bowls are dishwasher-safe. 
D.  8 qts. #2792 $25.00 
e.  4 qts. #2799 $20.00 
f.  2 qts. #2794 $15.00 

i. Chip & Dip
This durable tray features a built-in 
1-cup well, so it’s ideal for finger  
foods, chips and dip. Raised feet add 
stability. A hand grip makes it easy to 
carry outside. Stain-resistant. 12½" 
diameter. Dishwasher-safe.
#2793 $19.50 

G. outdoor serving set
This heavy-duty set snaps together  
for convenient storage. Ridges  
molded into contoured handles  
help them rest securely on bowl  
edges. Stain-resistant. 11".  
Dishwasher-safe.
#2829 $7.50 

J.  family-size (1 gal.)    
#2274    $22.50

K.  Quick-stir® (2 qts.)      
#2272    $16.50

F
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E

G
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K
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W. BBQ  
Skewer Set 
Four stainless skewers 
with chef’s hat handles 
have angled tips to 
pierce meats and 
veggies. A food slider 
removes cooked  
foods in one smooth 
motion and doubles  
as a handy way to  
store the skewers.  
14". Dishwasher-safe. 
#2701 $18.00    

Y. BBQ  
Basting Bottle 
A unique valve controls 
the flow of sauces and 
marinades through 
silicone bristles to evenly 
coat grilled foods. Includes 
measure markings. 12",  
10 oz. Dishwasher-safe. 
#2704 $15.00 

X. BBQ Tongs 
A wide grasp allows you  
to easily handle foods.  
The patented locking 
mechanism provides 
compact storage. 16½". 
Dishwasher-safe.
#2691 $18.50 

T. BBQ Turner
A multitasker! Includes 
a beveled front edge, 
serrated side edge, 
piercing corner, bottle 
opener and protective 
storage cover. 17¾". 
Dishwasher-safe.
#2692 $17.50 

U. BBQ  
Jumbo Turner
An extra-wide, stainless 
beveled head turns  
fish, chicken, steak,  
even two burgers at  
a time. Includes  
protective storage  
cover. 8" x 4" head.  
17". Dishwasher-safe.
#2703 $18.50     

N. BBQ Mitt 
Durable black suede and an 
insulated lining protect your  
hands. A unique split finger helps 
you grasp barbecue tools. One  
size fits most. Machine washable. 
#2696 $15.50 

HoST favoriTe

M. BBQ Grill Basket
A stainless-frame mesh basket makes it easy to grill foods like shrimp and veggies. 
Integrated handles help you easily move the basket. 11" x 8½" x 2". Dishwasher-safe.
#2707 $26.50 

o. Chipotle rub
#9880 $4.00

P. new Lemon Pepper rub
#9704 $4.00
See p. 42–43 for our complete selection 
of rubs and seasoning mixes.

S. new BBQ  
flexible Turner
The head flexes to slide 
under and neatly turn  
longer foods, such as tilapia, 
salmon and veggies. Its 
slotted design allows excess  
grease to drain. Includes 
protective storage cover. 
7½" head; 15½" overall. 
Dishwasher-safe. 
#2694 $18.50 

HoST favoriTe  hosts often choose this product for free or half-price. you can, too! ask me how.

r. new BBQ  
Basting Brush
Perfectly baste meats while 
keeping your hands safe  
from heat. The silicone head 
holds more sauce for better 
basting and detaches for  
easier cleaning. 12½"  
handle. Heat-resistant to  
500°F. Dishwasher-safe.
#2711 $17.50 

v. new BBQ  
Cleaning Brush
Effortlessly clean all types of 
grill grates, even porcelain-
coated! A new tapered  
stainless steel blade easily 
removes residue and cleans 
between grates. Sturdy brass 
bristles won’t rust. 13" handle. 
#2709 $15.00 

Q. new BBQ Grill Tray 
The large stainless steel frame and thin wires make the perfect surface for grilling  
fish, asparagus, quesadillas or meatballs. Great for more delicate or smaller foods 
like shrimp, too! Angled sidewalls keep foods from sliding off. Integrated handles 
are large enough to easily grasp the tray, yet compact enough to cook with the grill 
lid closed. 14" x 10". Dishwasher-safe.
#2708 $29.50 

Citrus-Butter Shrimp Toss  
from The Pampered Chef® Grill it Quick!  
Recipe Collection. See p. 45 for cookbook.

Outdoor
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Raspberry-Habanero Goat Cheese Puffs
Our Raspberry Habanero Sauce provides an unexpected sweet but spicy flavor to these elegant puffs.

1.  Preheat oven to 400°F. Line Cookie Sheet with Parchment Paper. Lightly sprinkle flat side of Large 
Grooved Cutting Board with flour. unfold pastry onto cutting board and roll into a 10½-in. square 
using Baker’s Roller®. Prick pastry with pastry tool; brush with egg using Chef’s Silicone Basting Brush.  

2.  using outer tube of Mini Measure-all® Cup, cut out 16 pastry circles. Place circles on Cookie Sheet; 
bake 12–14 minutes or until golden brown. Transfer parchment and puffs to Stackable Cooling Rack; 
cool completely. Gently press centers of puffs using fingertip to make wells.

3.  Meanwhile, place almonds into Small Micro-Cooker®. Microwave on HIGH 60–90 seconds or until 
lightly toasted, stirring every 30 seconds. Set aside 1 tbsp of the almonds. Finely chop remaining 
almonds using food Chopper. Finely chop rosemary using Color Coated Chef’s Knife. Combine 
chopped almonds, rosemary, goat cheese and cream cheese in Classic Batter Bowl; mix well. 

4.  Attach open star tip to easy accent® Decorator; fill with goat cheese mixture. Reserve 1 tbsp of the 
sauce for garnish. Spoon remaining sauce evenly into puffs; pipe filling over sauce. Garnish puffs with 
reserved sauce and almonds.

Yield: 16 servings

u.S. Nutrients per serving (1 puff): Calories 70, Total Fat 6 g, Saturated Fat 3 g, Cholesterol 25 mg, 
Carbohydrate 3 g, Protein 3 g, Sodium 65 mg, Fiber 0 g

Product Spotlight

Cookie sheet
#1521 $18.00 
page 48

new Color Coated Chef’s Knife
#1094 $19.50 
page 32

Mini Measure-all® Cup   
#2236 $6.00 
page 54

Baker’s roller®

#1485 $16.50 
page 51

new raspberry Habanero sauce
#9702 $12.00 
page 39

new the Pampered Chef® season’s Best™  
recipe Collection (spring/summer 2010)
Twenty-four appetizer, main dish and dessert recipes, ready in 30 minutes 
or less. Main dishes for around $2 per serving! See p. 44.
#1923 $1.00 H

   All-purpose flour for dusting
 ½   pkg (17.3 oz) frozen puff pastry sheets 
  (1 sheet), thawed
 1 egg, lightly beaten
 ¼   cup sliced almonds, divided 

 1  tsp finely chopped fresh rosemary leaves
 4   oz goat cheese
 4  oz cream cheese, softened
 ¼   cup Raspberry habanero Sauce, divided

a. raspberry Habanero sauce

38    www.pamperedchef.com 
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Selling
Product Spotlights: 
As you point out a recipe, you can say: “This is one of my favorites, because it’s perfect 
for ________.  You’re going to want to try it at home, so feel free to circle the products 
that you might want to order. These products are great kitchen essentials, so you’re sure 
to use them again and again.”

Six new recipes: Encourage your customers to hold on to the catalog so they can 
make	the	recipes	at	home.	Every	time	they	do,	they’ll	be	reminded	of	you!	

Expanded Pantry section: 
At the show, say: “We’ve really expanded our Pantry collection. You can give a simple 
chicken dinner a completely new flavor just by using a different sauce or rub. Your family 
will be begging for more!”

At	the	full-service	checkout,	ask	your	guests	which	pantry	items	they’d	like	to	try	next.	

Collection Spreads: Use these spreads to market 
products	you	may	not	have	with	you	at	the	Show.	

For	example,	pass	around	the	BBQ	Basting	Brush	to	
show	the	quality	and	versatility	of	our	outdoor	products.	
then say: “Grilling season is just around the corner. 
Are you ready? On page 6, you see all of our outdoor 
products. Take a look and make sure that you have 
everything you need.”

Recruiting
Opportunity Spread:  
Ask show guests to turn to the spread, and then say: 
“Look at all you get in your starter kit for a $155 investment. 
But more importantly, look at what that investment can do 
for you and your family!”    

then share what your Pampered Chef® business has done 
for	you,	and	be	sure	to	end	with	an	invitation:	“Whether 
you’re looking for more fun, more of our products, or more 
income, I invite you to join our team.” 

Put this hard-working new catalog to work for you today!

  The Hardest-Working  Catalog EVER!
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Do you want to make  
more money, have a 
stronger business, 
and help others be 
successful, too?  
Then climb aboard 
Director Express:  
90 Days to Director!

Our	Home	Office	Sales	Managers	will	be	traveling	the	country	throughout	2010, 
bringing	FREE	training	to	help	you	promote	to	Director	in	just	90	days.

The program will include: 

•		Fundamentals	of	prospecting	and	recruiting

•		Better	host	coaching

•		Key	elements	of	the	recruiting	interview

•		New	Consultant	support

•		Generating	future	business

This	amazing	one-day	training	event	will	be	coming	to	a	town	near	you	in	2010.	 
watch PC NewsWire for dates, locations and online registration information. dates  
and locations will be added throughout the year.

A ride on the Director 
Express could be your ticket 
to a Director title, personal 
business success and a 
growing team of successful 
Consultants.

The Director Career Title Pin is rewarded 
upon your promotion.
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Executive	Directors,	 
Promoted January 1!

Meet our Newest

Angela Cole, Alabama
“Be flexible. Always seek out new ways to move your  
business forward.”
“Be	committed	to	your	business.	Make	your	3	contacts	each	day,	make	phone	calls	and	
wear your logo gear when you’re out and about.    

“Be	flexible.	Always	seek	out	new	ways	to	move	your	business	forward.	Take	an	online	
course, go to your Cluster meetings or attend National Conference. You’ll come away  
with new ideas of how to grow your business. success takes a commitment of time,  
energy and flexibility.”

Karen Daniels, Pennsylvania
“Book Shows at Shows. It’s easier to book when the excitement 
of the Show is still fresh in their minds.”
“Keep	making	phone	calls	and	consistently	work	your	business.	I	keep	the	drawing	slips	
from all of my shows. on them I note when I called and what she expressed an interest in — 
hosting a show, buying products or starting her own business.

“Also, book shows at shows. It’s easier to book shows when the excitement of the show is 
still	fresh	in	their	minds.	I	do	the	Booking	Slide	during	the	Show,	and	then	get	a	date	on	the	
calendar	during	the	full-service	checkout.”		

Sandy Kristof, Ohio
“Take online courses, attend all training available to you, and 
make it a habit to try something new every month.”
“decide what you want —	think	BIG!	— and find out what you need to do to get it.  look 
for mentors in your Cluster and partner with them. You can learn from their experience. take 
online	courses,	attend	all	training	available	to	you,	and	make	it	a	habit	to	try	something	new	
every	month.	Challenge	yourself	and	do	something	that’s	a	little	out	of	your	comfort	zone.	
It	will	stretch	you	and	you	will	grow	from	it!	Have	fun	and	share	your	passion	with	everyone	
you meet!”
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January Director promotions

Senior Director

advanced Director

Director

top 20 New Consultants  
with highest career sales during first 90 days

  Name sales

 1.  Ellen Cohen (NY) $11,381.67

	 2.		 Kiley	Huddleston	(AR)	 $10,986.51

	 3.		 Kelly	Snapp	(KS)	 $10,946.50

	 4.		 Ana	Tomes	(TX)	 $10,423.38

	 5.	 Michael	Thayer	(WI)	 $10,011.99

	 6.		 Bobbie	McCreary	(CO)	 $9,612.14

	 7.		 Lois	Blattenbauer	(MN)	 $9,607.32

	 8.		 Jody	Slagle	(WV)		 $9,453.12

	 9.		 Julia	Moore	(WV)	 $9,389.79

	10.		 Arden	Halpin	(AK)		 $9,357.21

	11.		 Michelle	Harper	(OH)		 $8,769.13

	12.		 Tabitha	Fehring	(OH)		 $8,695.48

	13.		 Holly	Rairdon	(MN)		 $8,659.82

	14.		 Sara	Radginski	(MO)		 $8,365.32

	15.		 Shelle	Kent	(IA)		 $8,145.92

	16.		 Kelly	King	(SC)	 $8,039.10

	17.		 Cathrine	Miller	(AK)		 $8,021.11

	18.		 Janelle	Kuhn	(IL)	 $7,613.22

	19.		 Renita	Leatherman	(PA)	 $7,527.56

	20.		 MaryAnne	Jackson	(PA)	 $7,493.42

Top January Achievers
Congratulations	to	all	our	Consultants	on	their	achievements!

Sheila	Alstatt	(KS)

Cathy	Carmona	(VA)

Pamela	Cogan	(TN)

Jennifer	George	(NY)

Courtney	Harris	(ME)

Melody	Hightower	(OH)

Amye	Johnson	(VA)

Katharine	Liss	(TX)

Lisa	Macaraeg	(NH)

Ruth	Madison	(WI)

Marlene	McTigue	(NY)

Susan	Orth	(WI)

Nanci	Patchkofsky	(CT)

Jane	Phillips	(OH)

Penni	Scott	(PA)

Daphne	Smith	(MA)

Stefanie	Stoner	(WV)

Gale	Whitaker	(MO

Tricia	Bell	(OK)

Kim	Endres	(OH)

Jean	Gallagher	(IL)

Laura	Orth	(WI)

Kayla	Peterson	(NE)

Carrie	Robinson	(KS)

Marcy	Sheeley	(MO)

Marla	Esposito	(NY)

Our new Consultants are doing amazing things! To see who’s having the 
most Shows, recruits and sales in their first 30 & 90 days go to Consultant’s 
Corner > Consultant Incentives > New Consultant Rewards Program > 
New Consultant Recognition. Also visit Consultant’s Corner for recognition 
of $15,000 in Career Sales, Team Leader promotions and more!
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top 20 Personal Sales
	 	Name	 Sales	 Level

 1.  David Meenan (NJ)  $28,391.53  D

	 2.		 Duska	Mills	(TX)		 $14,277.22		 E

	 3.		 Connie	Florer	(NE)	 	$14,089.52		 A

	 4.		 Susan	Warshay	(OH)		 $13,536.36		 D

	 5.		 Ronda	Palmlund-Olson	(SD)		 $13,428.32		 A

	 6.		 Annika	Cole	(NC)		 $13,113.66		 A

	 7.		 Rose	Slack	(NH)		 $13,007.01		 D

	 8.		 Geralyn	Neely	(PA)		 $11,463.17		 D

	 9.		 Penney	Parkes	(CT)		 $11,372.82		 A

	10.		 Trudy	Maples	(AZ)		 $10,914.90		 D

	11.		 Lori	Bennett	(PA)		 $10,867.39		 A

	12.		 Lisa	Hutton	(MO)		 $10,797.13		 D

	13.		 Teri	Hiatt	(OK)		 $10,663.05		 A

	14.		 Lisa	Simonetta	(PA)		 $10,436.65		 D

	15.		 Rachelle	Scheresky	(ND)		 $10,386.67		 D

	16.		 Marna	Ross	(MI)		 $10,352.32		 E

	17.		 Lisa	Noto	(NY)		 $10,310.14		 D

	18.		 Donna	Lovasco	(NY)		 $10,090.95		 D	

	19.		 Taren	Grass	(MT)		 $10,077.00		 D

	20.		 Cora	Yarnal	(PA)	 $10,033.65	 D

top 20 Organizational Volume
	 	Name	 Sales	 Level

 1. Nancy Jo Ryan (IL) $2,780,195.45 NE

	 2.		 Beth	Jacobs	(MA)		 $1,530,487.70	 NE

	 3.		 Chris	Manion	(FL)		 $1,321,104.86		 NE

	 4.		 Darla	Oelmann	(OH)		 $1,240,253.63		 NE

	 5.		 Marie	Freidag	(IL)		 $1,116,810.68		 SE

	 6.		 Barbara	Duke	(CA)		 $1,071,913.85		 NE

	 7.		 Susan	Kaufmann	(ID)		 $923,133.65		 NE

	 8.		 Robin	Shilling	(PA)		 $922,685.29		 NE

	 9.		 Sherri	Carr	(IN)		 $857,673.74		 NE

	10.		 Joyce	Pawlowski	(PA)		 $822,825.40		 S

	11.		 Julie	Jorgenson	(MN)		 $817,144.06		 S

	12.		 Cindy	Johnson	(OH)		 $791,468.88		 E

	13.		 Randy	Weiss	(MO)		 $782,185.51		 NE

	14.		 Patti	Mocerino	(IL)		 $740,545.96		 NE

	15.		 Patsy	McGovern	(VA)		 $709,485.49		 NE

	16.		 Becky	Ishee	(OH)		 $599,381.45		 NE

	17.		 Pam	Sztukowski	(WI)		 $583,939.24		 E

	18.		 Diane	Grember	(IL)		 $570,655.83		 A

	19.		 Carol	Radu	(TX)		 $564,070.97		 NE

	20.		 Shan	Eisler	(MN)		 $550,867.20		 NE	

top Recruiters
Name	 Recruits	 Level

Terri Budke (CA)  6  A

Annette	Hurst	(AL)		 5		 D

Shari	Trujillo	(AZ)		 5		 C

Phillip	Barrett	(MN)	 4		 D

Jennifer	Buckner	(FL)		 4		 TL

Erin	Nicole	Chase	(NC)		 4		 A

Robin	Galardi	(NY)		 4		 D

Teri	Hiatt	(OK)		 4		 A

Katherine	Narciso	(CT)		 4		 A

Harriet	Proffitt	(MS)		 4		 A

Hannah	Riley	(NC)		 4		 A

Sandie	Smith	(GA)		 4		 D
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 1	 Spring/summer	selling	season	begins

 8 Commission checks deposited

 15  last day to hold and submit 2 shows to earn  
Level	1	March	Consultant	Sales	Promotion;	 
last business day orders due to home office by  
midnight Ct;  PamperedPartner® Plus orders due  
for mid-month payment

 18	 Treat	Yourself	Booking	Blitz

 19	 Treat	Yourself	Booking	Blitz

 20	 Treat	Yourself	Booking	Blitz

 22 Commission checks deposited

 29 fedEx® deadline

 31  last day to hold and submit commissionable sales 
to earn March Consultant sales Promotion; last 
business day orders due to home office by midnight 
Ct; all electronic orders due to home office by 
midnight Ct

The Pampered Chef® has issued an exciting 
challenge to Consultants — raise 10 million 
pounds of food for Feeding America® between 
Sept. 1, 2009 and Aug. 31, 2010.
And we’re halfway there! to reach the goal, each Consultant is being asked to raise 
$200 in contributions to feeding America ®.	Consultants	who	do	that	by	June	5,	will	
receive	a	phone	message	from	actor	and	friend	of	Feeding	America®	David	Arquette.	
Visit	Consultant’s	Corner	to	watch	a	special	video	made	by	David.	

tell your customers that they’re making a difference:

•  When they purchase a Round-Up from the Heart® trivet, $2 will be donated 
to feeding America®.	For	every	trivet	sold,	Feeding	America®	can	provide	
approximately	14	meals,	or	18	pounds	of	food,	to	someone	struggling	with	hunger.	

•  When they round up their orders, to the nearest dollar or more, those funds 
are distributed to feeding America®	food	banks.	Because	they’re	used	in	the	
community where the donations originated, customers are helping others right 
where	they	live.

The	2009	Round-Up	from	the	Heart®	Trivet	is	available	through	Aug.	31.

Since	1991,	Pampered	Chef’s	Round-Up	from	the	Heart® campaign has raised  
more	than	$14.6	million.

For	more	information,	visit	Consultant’s	Corner	>	About	Our	 
Charitable	Giving	Programs.	

You could get a phone message 

from	actor	David	Arquette!	Join	

in the round-Up from the heart® 

challenge. 

Best	known	as	an	actor,	producer	

and	director,	David	is	chairman	of	

feeding America’s Entertainment 

Council,	and	regularly	volunteers	

at a Venice, CA, food pantry.

March 2010

raise 10 Million 
Pounds of Food in 2010!
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Promotions  
& Programs  

For complete details on all promotions, please refer to the 
individual flyers in Consultant News or on Consultant’s 
Corner. You can also listen to Let’s Talk Promotions for ideas 
to boost bookings and sales!
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Host	a	Show	in	March,	and	save	60%	
on bamboo pieces of your choice.

•		$150	-	$549.99	in	guest	sales,	save	
60% on ONE bamboo piece of your 
choice.

•		$550	or	more	in	guest	sales,	save	
60% on TWO bamboo pieces of  
your choice.

 see flyer for  
available	 
selections.

Choose one frEE with purchase of  
$60 or more!
•		Bamboo	Spoon	Set	(GU26).	 
A	$9.50	value!
•		Bamboo	Specialty	Cooking	Set	
(GU27)	A	$9.50	value!	

Host	a	Show	in	April	and	save	60%	off	
ONE of the following:

•		Adjustable	Tiered	Tower	—	new	
spring/summer	product!	(HY50)

•		Cake	Pedestal	—	new	spring/summer	
product!	(HY51)

•		Trifle	Bowl	 
(HY52)

Each is  
a	$39.50	 
value!	

Receive	our	Cranberry	Microfiber	Towel	
(GU30)	FREE	with	purchase	of	$60	or	
more.	An	$8.50	value!

Mother’s Day Special Purchase a trifle 
Bowl	for	$29	—	a	savings	of	$10.50!

Host	a	Show	in	May,	and	save	60%	off	
ONE of the following:

•		Pink	&	White	Dots	Martini	Glasses	—	
set	of	8	(HY60)

•		Pink	&	White	Dots	Martini	Glasses	—	
set	of	4	(HY61)

•	Ice	Bucket	and	Scoop	Set	(HY62)

•	Family-Size	Quick-Stir®	Pitcher	(HY63)

PLUS,	when	guest	sales	are	$550	or	
more,	receive	exclusive	Help	Whip	
Cancer®	Apron!	(HY64)

Purchase	exclusive	Help	Whip	Cancer® 
pink products:
•		Pink	&	White	Dots	Martini	Glasses	—	
set	of	4	(GU45).	A	$44.50	value!
•		Pink	Color	Coated	Tomato	Knife	
(GU46).	A	$15	value!
•		Sweet	Honey	Vanilla	Sprinkle	(GU47).	
A	$6.50	value!
•		Pink	&	White	Twixit!	Clip	Combo	Pack	
(GU48)	A	$5.50	value!
•		Help	Whip	Cancer® reusable 
Shopping	Bag	—	set	of	2	(GU49).	A	
$4.50	value!

PLUS,	spend	$60	or	more	and	receive	
a frEE set of two help whip Cancer® 
reusable	shopping	bags.	(GU50)

Hold and submit 2 Shows	March	1-15,	
receive	$25	off	National	Conference	
registration fee. 

Hold and submit $2,500 in 
commissionable sales March 1-31, 
receive	$100	off	National	Conference	
registration fee.

Hold and submit $5,000 in 
commissionable sales March 1-31, 
receive	$200	off	National	Conference	
registration fee. 

Treat Yourself Booking Blitz, March 
18-20.	See	page	5	for	complete	details.

Hold and submit 2 Shows  
April	1-15	and	receive	the	new	Help	
whip Cancer® Apron.

To qualify for the March Host/Guest Special, 
Shows/orders must be received in the Home Office 
no later than midnight CT on April 15, 2010.

To qualify for the April Host/Guest Special, Shows/
orders must be received in the Home Office no 
later than midnight CT on May 15, 2010.

To qualify for the May Host/Guest Special, Shows/
orders must be received in the Home Office no 
later than midnight CT on June 15, 2010.

Continuing Programs 

•		The	Pampered	Chef® Excellence 
Awards,	April	1,	2009	through	 
April 30, 2010

•		Irresistible	Destinations	incentive	
trip program Jan. 1 through  
dec. 31, 2010

Trifle Bowl Photo Showcase
Are	you	feeling	creative?	Show	us	how	
you	use	your	Trifle	Bowl!	

Just e-mail a photo and description to 
trifleshowcase@pamperedchef.com.  
You	just	never	know	when	you	might	see	 
your	Trifle	Bowl	showcased!
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A monthly publication for 
Consultants of The Pampered 
Chef, Ltd.

Please submit ideas and 
suggestions to:  
The Pampered Chef, attn: CN Staff  
One Pampered Chef Lane  
Addison, IL 60101-5630 
e-mail: publications@
pamperedchef.com

Web Site Address:  
www.pamperedchef.com
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Oh, Canada . . . 
Oh, wOw! 

Spend four incredible days in 
friendly, cosmopolitan Toronto.
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